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AvanTtuén EEaywyikng ApaoTnpioTnTag
Kunpiakwv Enixeipnosmv

ZuvoAikn Aldpkeia: 18 wpeg (6 TPIWPEG CUVAVTROEIG)

ZuvoI0pYAVMWTEG: KévTpo MapaywyikdTnTag Tou Ynoupyeiou Epyaciag kal Koivwvikov Acpalicswv
kal Ynnpeoia Epnopiou Tou Ynoupyeiou Evépyeiag, Epnopiou kal Biounyxaviac.

Avaykn Karaprtiong
To NpOYpAUUa ANooKOMEl TNV EKNAIOEUCN KUMPIGK®V ENIXEIPNOEWY WOTE va pnopolv va oXediaoouy,

va opyavwoouv Kal va e@apuOOouUV anoTEAECUATIKI OTPATNYIKN E£EWOTPEPEIAC KAl avanTu&ng
€EaywyIkng dpaoTnploTNTAC.

Méoa and ouvduacpd BswpnTikoU UnOBABpoU, NPAKTIKOV EPYAAEiWV KAl  EQAPHOCHEVWV
napadelyudTwy, Ol CUPHETEXOVTEG Ba anOKTAOOUV TIC anNapaiTNTEG YVWOEIC YIa:

e AEloAdynon TNG €EaywyIKNG ETOINOTNTAC TNG EMNIXEIPNONG TOUG,

e EmAoyn kai 1epapxnon diebvav ayopwy,

e AvanTugén €E€aywyIknNG oTPATNYIKAG,

e [lpoocappoyn NpoiovTwy oc EEVEC ayopEG,

e Alaxeipion kooToug, diaxeipion epodiacTikn aAuaidacg (logistics) kal kavaAiwv diavoung,

e AZionoinon B2B (Business-to-Business) kal B2C (Business-to-Consumer) kavaAlov nwAnong,

e AvanTtu&n nAdvou PApPKETIVYK Kal axediou dpdong yia eEaywyég (export action plan),

e AZionoinon epyaieiov kal MpoypauudTwyv unooTnpiEng eEaywywyv Tou Ynoupyeiou Evépyeiag,
Epnopiou kai Biounxaviag,

e Evnuépwon via Tn oxeTikn NopoBeagia o XWPEG NPooPIoHOU TWV XWPWV EAYWYWV.

Id1aiTepn Eugaon Ba dobei OTIC NPOKANCEIG NOU AVTIMETWNICOUV Ol KUMNPIAKEG EMIXEIPNOEIC AOYW:

e TOU aQUENEVOU PETapOpIKoU KOOTOUG,

e TOU HIKPOU HEYEBOUC TNG TOMIKAC ayopdg Kal,

e TWV MEPIOPICUWV MNOU ONMUIOUPYEI N YeEwypa@ikn anopovwon TnG Kunpou Adyw vNnoI®WTIKNG
doung.

Z1oxo1 Mpoypauparog

O oTOX0G TOU NPOYPANKATOC Eival N eVOUVAUWON TWV CUPHETEXOVTWV HECW TWV ANAPaiTNTWV YVWOOEWV
KAl NPakTIKOV €PYAAEiwV, WOTE va HnopouUv va oxedialouv Kdl va UAomnoloUV anoTEAECHATIKEG
oTpATNYIKEG €EaywYIKAG OpaoTnpIOTNTAG YIA TIC ENIXEIPNOEIG TOUC.
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OHadeG-ZTOXOI

MoAU HIKPEG KAl MIKPOUETAIEC ENIXEIPTNTEIG,

Enixeipriosig peranoinong,

NeoUEIC Kal EMIXEIPHOEIC UE NPOIOVTA IDIWTIKNAC HAPKAC MOU £XOUV WG OTOXO TIG EEAYWYEG,
Enixeipriosic nou eniBupolyV va EEKIVAOOUV 1| va €MNEKTEIVOUV €EaywyIkn dpaoTnpioTnTa,
Enixeipriosic nou svdiapEpovTal yia eEaywyEC ansubeiag oToug TeAIkoUG kaTavaAwTeg (B2C)
Kal g€ enixelpnoeic (B2B) HEOW WNPIAKWV NAATPOPHWV.

doITNTEC TPITORAOMIAG eKNAIdEUONG NOU €vOIAMEPOVTAI YIA TNV EMNIXEIPNKATIKOTNTA, TO JIEOVEG
gunopIo Kal TNV avanTtuén Eaywyikng dpaaTnploTnTac.

Mé£6odo1 KatapTiong

> UVTOMEG JIaAEEEIC

MeAéTec nepinTwong (case studies)
OnNTIKOAKOUOTIKO UAIKO (BivTeo)
MPAKTIKEG AOKNOEIG

AladpaacTikéc dpaoTnpIOTNTEG

MNepiexopevo / EvoTnTeg A1IdaockalAiag

Znueiwon: O ouvoAIKOG XpOvoG KABe ouvavTnong, CUUNEPIAGUBAvoLIEVOU TOU anapaiTnTou Xpovou yia
oulnTnon Kai EpWTNOoEIG, unoAoyileTal o€ nepinou 3 wWPEC.

1. Eicaywyn oTi¢ EEaywy£g & ETOIHOTNTA YIa EEaYWYEG
Eionyntpia: Ap. lavteAitoa ETeokAEouc

H dieBvonoinon wg oTpaTtnyikr ano@aon

AvaAuon PESTLE Tng ayopdg

AvaAuon avTaywviouoU otnv &€vn ayopd

O &€voc ayopdoThG: NOAITIOUIKEG JIaPOPEC KAl AyOpACTIKI) CUMNEPIPOPA
I310ITEPOTNTEC HIKPWV KAl VACIWTIKWV OIKOVOUIMV

2. Zrparnyikn EEaywywv & EniAoyn Ayopwv
Eionyntpia: Ap. MavteAitoa ETeokAEouc

>0vdeon UE TNV ayopa-oToxo

MovTéAo STP o€ J1€OVEIG ayopEG: TUNUATOMNOINON KAl OTOXEUON PMETA OTNV ENIAEYHEVN
ayopa

Alagoponoinon NpoidvVTwY KAl avTaywvIoTIKO NAEOVEKTNHUA

Mpooapuoyr A Tunonoinon anod NAsupdac JApPKETIVYK: Mpoidv, cuokeuaaoia, ovoua
ONMATOG, MAVUMA

ZTPATNYIKEG eEaywywv Kal dieioduong

>TPATNYIKEG NPOOWIIKNG ETIKETAC. Private label évavTi dikoU oag onuaTog

Branding kal TonoB£Tnon KUNpIiakwv nNpoiovTwv

MpakTikn a&lonoinon epyaAsiwv Texvntng Nonuoaouvng (AI)

3. KooTog, Logistics, Alavopn & B2C EEaywyEg
Eionyntnc: Avdpeac Kaoaptoc Maaoidg, NAeitoupyoc MapaywyikoTntag, Kevrpo MNapaywyikotnrac

AvaAuon kKOOTOUC NPOIOVTWYV YIa €EQYWYEC KAl UNOAOYIOHOG OUVOAIKOU KOOTOUG
napadoonc (Landed Cost).

TigoAoynon eEaywywv (Export Pricing), nepiBwpio k€pdoug kal avaiuaon Kepdogopiag.
'‘Opol NWANONG KAl NANPWHNAG, GUVAAAQYHATIKOG KivOUVOG Kal I00TIHIEG.

Alaxeipion €odiaoTikng aAuaidacg (Logistics) kal npakTikEG AUCEIC PEiWONG TOU
METAQOPIKOU KOOGTOUG anod Tnv Kunpo.

Alaxeipion anoBepdTwyv, anobnkeuon, eknAnpwon napayyeAiov (Fulfillment) kai
anooTOoAEC.

EEaywyEc Npog eniXeIproci kal aneuBeiag oToug TeAIKOUG kaTavaAwTeg (B2B vs B2C)
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e KavaAia diavounc (diavopeic, xovdpeunopol, Alavepnopol, HoReCa, sicaywyeic) kai
a&loAdynon Tou KOOTOUC TOUC.
e [lpakTika povTEAa aneubeiag eEaywywv NpoG katavaAwTEC (Direct-to-Consumer)

e Wnoiakeg nAaTpoOppec kal marketplaces (Amazon, Etsy, eBay, Skroutz, Shopify):
duvaToTnTEC, NPoUnoBEoEeIG, NPOURBEIEC KAl AEITOUPYIKO KOOTOC.

e Alaxeipion eNoTpoPWV Kal eEunnpéTnaon dieBvwv napayyeAiov.

e [pakTikn a&onoinon epyaAegiwv Texvntg Nonuoouvng (Al) yia koogToAoynon,
TIHOAOYNON, oUyKpIon eVAAAGKTIKOV AUCEwV logistics kal agloAoynon kavaAiwv dl1avounc.

e [MpakTikn HEAETN NepinTwonG: Mwg Jia KUNpPIakn enixeipnon Pnopei va nwAesi ansubeiag
0TO €EWTEPIKO PE BIWOIYO KOOTOG KAl IKAVOMOINTIKO NEPIBwPIO KEPDOUC.

4. Ynootnpi§n Enixeipnoswv, XpnuarodoTika EpyaAcia & YNooTnpIKTIKOI
dopeig

Mé£pocg A - Ynoupveio Evépyeiag, Eynopiou kail Biopynyaviag
TitAog NMapouciaong: «EpyaAsia kal Eukalpiec Evioxuong tnG EEaywyikng ApaoTtnpidTnTag:
>x€d1a Xopnyiwv kai Tponol Mpowdnong Twv Kunplakwv MpoiovTwv aTic AleBveic Ayopec», KAadog
MpowBnaong Epnopiou Mpoidovtwyv (30°)
EionynTng / EionynTpia:

e BaoiAng Zepyiou, AsiToupydc Evépyeiag, Epnopiou kal Blopynxaviag A’

e EAévn Zoupoudn, AsiToupyodc Eveépyeiac, Eynopiou kal Biounxaviag

TitAog Napouciaong: «Kunpiakd Epynopikd Kévrpa oto EEwTepPIkO & Ynnpeoia Export Helpdesk»,
KAGdog Epynopikwv Kévtpwv kal Export Helpdesk (15°)
EionyATpia: EAévn MiITaIANIdou, AvwTepn AsiToupyog Evépyeiac, Epnopiou kal Biopynxaviag

TitAog Napouciaong: «Avoiyovtac Néeg Ayopec: O1 Eunopikeég Suppuwvieg Tng EE, o1 Eukaipigg
yia Tig Kunpiakeég Enixeiproeig kal To Access2Markets», KAadog Epnopikng MoAITIKAG, AlHEpwV Kal
Anuociwv Zxeoswv (30)
EionyATpia /7 EionynTtig:

o ApTepic AXINEWC, AsiIToupyOC EvEpyeiacg, Epnopiou kal Biounxaviag A’

e NeTpoc Tahiadwpog, AsiToupydc Evépyeiag, Epnopiou kal Bioynxaviag

TitAog MNMapouciaong: «Ano Tnv EZaywyikr EToiyotnTa oTic Aigbveic Ayopéc: Epyalsia,
Ynnpeaieg kal MpakTikEG MAnpoopieg yia Tn AieBvonoinon Twv Enixeipnoswv» (75°)
Eionynrpieg / ElonynTig:
e 3TAAW AnuooBévoug, AleuBuvTpia TuRpaTog Ynnpeoiwv, Epnopiou kar Wneilonoinang
e >WTN XpioTou, AsiToupyog TufuaTog Ynnpeoiwv, Eunopiou kar Wneilonoinong Kai
>uvTovioTpia EEN Kunpou
e MixaAng KoUuAAoupog, Aeimoupyocg TunuaTtog Biouynxavikng Avantuéng, Kaivotopiag kai
MepiBaiAovTog

Ofpara nou 6a avanTuyxOouv:

e AEloAOyYNnoN TNG €EaYWYIKNAC ETOINOTNTAC MIAG ENIXEiPNONG.

e AEionoinon 0100£0IPwWY EpYAAEi®V KAl MNYWV NANPOPOPNONG Yid TNV ENIAOYR Kal
a&lohoynon ayopwv-oToXwv.

e YNnNpPEeoieg Kal unxaviopoi unoomnpiEng yia Tn diebvonoinon Twv emxeipnocwy (mn.x.
avafnTnon €nIXEIPNHATIKWV CUVEPYATWV OTO EEWTEPIKO), CUNNEPIAAUBAVOPEVOU TOU
Enterprise Europe Network.

e BaOIKEG NANPOPOPIEC OXETIKA YE TNV NPOORaACn Oc EEVEC AYOpPEC, TIC ANAITNOEIG
npoidvTwyv kal Ta diabéoipa eupwnaikd epyaieia nAnpopopnongc.

e Baoika éyypaga kal d1adikagieg nou guvdEovTal PE TNV €Eaywyikn dpaoTnpldTNTa O€
TPITEC XWPEC, NEPIAAMBAVOUEVWY TwV MioTonoiNTikwv Kataywyng kai Tou ATA Carnet.
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5. TeAwvelakEG AladiKkaoieg

Tunua TeAwVEiwV — YNoupyeio OIKOVOUIK®V

TitAog NMapouaciaong: «KavovioTiko MAaiolo & TeAwvelakeg Aladikaoiec EEaywyne» (30°)
EionynATpPIEG:

e AfunTpa Toayyapidou, TeEAwveIakog AciIToupyodc A’

e OAupnia Bpuwvn, BonBog ®opoAoyiag A’

TitAog Mapouciaong: «AacpoAoyikn Katdtagn & dopoAoyia» (20%)
EionynTpIEG:

e Eutuxia NikoAdou, TeAwveiakog AciToupyocg A’

e Eipnvn NanavTtwviou, AvwTepn TeEAWVEIQKOC AEITOUPYOC

TiTtAog NMapouciaong: «TeAwveiakd KaBsotwTta & AleukoAUvoeig» (20%)
Eionyntpia: Mapia Gso@iAou TooAdkn, AvwTepn TEAWVEIAKOG AEITOUPYOG

TiTtAog NMapouciaong: «Wneiakad ZuotiuaTta & HAekTpovikeG YNoBoAec» (20°)
EionynTpia: Avva XpiotodouAidou, TeAwvelakdg Asitoupyog A’

TitAog Mapouciaong: «OcuaTta Kavovwv Kataywync» (20°)
EionyATpia: Eipnvn Manavtwviou, AvoTtepn TeAwvelakog AEITOupyog

6. NMAavo EEaywyikoU MapkeTivyk & Zx€d10 EEaywyIikng Apaong
Eionyntpia: Ap. lavteAitoa ETeokAgoug
e Anuioupyia nAdvou eEaywyikoU PAPKETIVYK
e 3>TOXOI Kal 4P yia TNV ayopa-oTdxo, oTpAdTNYIKEC YnglakoU PNAPKETIVYK Kal branding yia
Olebveic ayopéc.
e Epyaleia Al yia avanTuén eEaywywVv: €peuva ayopdc, OTOXEUON NEAATWY, NAPAYwWYH Kal
META@PACT NEPIEXONEVOU
e Baoikoi Aciktec Anodooncg (KPIs) kai aToxol
o (MpakTikn epappoyn epyaAsiov Texvntng Nonuoouvng (AI) yia Tn dnuioupyia nAdvou
€EaywyIkoU JAPKETIVYK Kal oxediou eEaywyIkng Opdonc, HeE KaBopIoPO OTOXWV, EVEPYEIDV
kal dsikTwv andédoong — uno diauopPwan.)

7. YnooTApiEn Mera 1o NMpoypappa

(A1adikTuaka n/kai dia Zmong)

SuvToviguog: Asitoupyoi Kevtpou lMapaywyikotntac Kunpou
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